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Benefits of Professional Networking

Quality of Business —\When you get alead from someone in a networking group, you are
getting information on a prospective customer who is usually ready to buy - now.

These people are generally known to the person who gave you the referral, so are much
lesslikely to end up as bad accounts. This means a tremendous savingsto you. Lesstime
in acquiring the new customer, less cost for advertising, and better profits from the
reduced percentage of uncollectible accounts.

These will aso usually be people who are easier to deal with in the professional sense.
They will know that you are reputable based on the recommendation of a mutual
acquaintance, and will be more likely to deal with you on abasis of respect from the
beginning of the transaction.

Increased Efficiency — By reducing the time and money required to gain new customers,
you can focus more of your time on doing business and increasing profits. This means
additional time for personal pursuits, time with your family and friends, and less worries
about where the next job is coming from. Also, by reducing risk and turnover time on
jobs, you reduce overhead in the areas of advertising, stock, inefficient use of labor, and
collection of bad debts.

Increased Stability — Even if you have more business than you can handle now, the
additional accessto new customers helpsto insure that you continue to keep work
coming in and reduces the inevitable slow periods. It aso allows you awider range of
jobs to choose from, letting you pick and choose among the more profitabl e types of
work.

New Friends — If you are helping someone increase their business, and they are helping
you to do the same, there’ s a good chance that new friendships will develop along the
way. And for so many who are the sole owner and operator of their business, the weekly
meetings are a great way to connect with other people going through the same challenges
and get re-inspired each week.

Getting to the “Out Of Reach” Customers — We all know of the accounts that we would
love to get, but can’'t. Usually these involve people who are, for some reason, out of reach
to most people. The number of people in achapter makes it much more likely that you
will be able to get the one thing that makes these customers suddenly accessible. A direct
referral from someone they know and trust.

Jumpstarting a Slow Business — Often you find a business that provides truly good
service, but is experiencing slow or no growth because of poor advertising or an
oversupply of peoplein their line of work. Networking organizations can provide a good
way to start to pick up the pace for that business.
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More Business Options — Access to membersin awide range of fields gives you the
ability to pursue additional areas of business. These can range from expansions of your
current business to opening whole new businesses. Opportunities for joint ventures and
getting in early on new fields are greatly enhanced by surrounding yourself with people
who know other fields and are willing to share information with you based on the trust
that develops from your regular dealings.

Access To Quality Services — Because of the careful selection of people accepted for
membership, you will find that you never want for access to the best services and
products available in your area. If what you need can’'t be supplied by a member, thereis
a high degree of likelihood that a member can refer you to someone who can supply just
about any thing you could need.

“Fringe” Benefits — Whileit is certainly not required, it is also not uncommon for
members to offer discounts to other members. Thisis certainly more likely for the more
active networkers who provide greater numbers of leads. People tend to make their
appreciation for new business shown in tangible ways.

Satisfaction — Y ou not only grow your own business through participation, you help
others to grow their businesses as well. This can be a tremendous source of satisfaction,
especialy when helping someone who is new in business. Y ou a so help the people you
refer to other members, since you are directing them to quality businesses that can solve
their problems and fill their needs without the hassles that can come with dealing with
strangers.

New Skills — Y ou will speak for short periods at meetings. This experience can help to
provide you with more confidence and skill for other times when you may be called on to
speak at larger gatherings.

The networking skills you will be taught and the habits that you will form through active
networking will be valuable assets for you in all your dealings, both professional and
personal.

Becoming The Expert — Y ou will become aware of alot of things very early on, and will
develop an awareness of business that will trandate into a reputation as an expert, “the
oneto ask”. Your advice will be sought, and seriously considered, by alot of people as
your knowledge and skills grow. Awareness of trends early on will insure that the
information you share istimely and accurate.

Reputation — Since you will be dealing with proven professionals, you will be able to
recommend people with confidence that they will perform the work in atimely fashion
and according to high standards of quality. Since the results of your recommendations
reflect as much on yourself as the person you recommend, this will help to enhance your
own reputation for dealing with integrity.

[By Nancy Roebke of ProfNet]

www.breakfastclubnetwork.com



